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Important Disclosure Information is contained on the last page of this report.   
The recipient of this report is directed to read these disclosures. 

 

The Emperor Has No Clothes – Uber’s Business Model Is Broken  
Check out this week’s Danger Zone interview with Chuck Jaffe of Money Life. 

We first warned investors about Uber’s unrealistic valuation before its IPO in April 2019: “Uber’s IPO Valuation 
Makes No Sense.” After an underwhelming IPO and its firsts earnings report as a public company, we warned 
again in “Uber Gives Investors the Worst of Both Worlds.” Now, with the stock trading 33% below its IPO price, 
and the firm feeling the brunt of the COVID-19 shutdowns across the world, some investors may think there is 
value in Uber. Think again. Uber (UBER: $30/share) is this week’s Danger Zone pick.  

  

 

We think those with fiduciary responsibilities need to consider just how much risk they take by owning UBER at 
current levels. This report shows investors of all types just how extreme the risk in UBER is based on: 

• Recent legislation could break an already weak business model  
• Delivery market share is stagnant (excluding acquisitions) and rideshare is falling 
• The path to profitability remains unclear 
• Doing the math: the stock is priced as if Uber will improve profitability and take 101% of the ridesharing 

and food delivery markets 

Broken Business if Judge Decides to Enforce AB-5 

Uber (along with Lyft (LYFT)) have built their businesses by selling rides and deliveries below cost to gain market 
share, all the while classifying drivers as contractors in order to avoid paying full benefits and keep costs lower.  

A San Francisco judge recently ordered the companies to comply with California law AB-5 and classify drivers as 
employees. As the Financial Times recently noted on the ruling: “it seems the jig is up.” 

An appeals court already extended the length of time Uber has to comply with the order, but Uber must now 
submit a sworn statement that they have a plan to comply with the law if the appeals court affirms the injunction.  
Perhaps this statement will be different than mid-2019, when Uber went so far as to claim drivers “aren’t an 
essential part of its business” as reason for why the firm would not comply with the law, an argument akin to 
saying wheels aren’t an essential part of a car. 

Beyond the fact that classifying drivers as employees would create additional labor costs (Uber drivers total 
~209k in California) for an already unprofitable business, Uber’s response to the ruling (and other long-held 
disputes over its classification of drivers) provides great insights into how the firm views drivers and their place in 
the firm’s path to profitability.  

Rather than comply with the law, Uber announced it would consider suspending service in California (and Lyft 
actually suspended service before reversing course after the appeals court ruling) if forced to comply. In other 
words, Uber and Lyft are explicitly admitting that they prefer (at least in the short-term) to cease operations in 
some of the largest markets (San Francisco and Los Angeles are two of the five metropolitan areas that made up 
23% of Uber’s mobility gross bookings in 2019) than to classify drivers as employees, incur higher costs, and 
lose even more money.  

Should AB-5 remain in effect, Uber is faced with two options, and neither can please all stakeholders, i.e. 
shareholders and consumers/employees. (1) if Uber increases ride and delivery costs to offset labor costs, it 
risks losing market share to other firms and traditional forms of transportation. (2) If Uber maintains low prices 
and absorbs the increased labor costs, the path to profitability becomes even harder to imagine.  

Thus far, it seems management doesn’t want to classify drivers as employees. However the firm proceeds, it has 
almost no chance of achieving the future profit growth expectations implied by its stock price, as we’ll show later.  

 

Learn more about the best fundamental research 
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Competitors Are Ready to Fill the Void and Take Market Share 

Should Uber decide to suspend service in California, there are a multitude of competitors that would be willing to 
fill their shoes, in large part due to the low barriers to entry in the ridesharing market. CNBC reports that Alto, 
which already utilizes an employee-based business model, and Arcade City are accelerating their plans to enter 
the California market.  

Additionally, the absence of Uber and Lyft would allow traditional taxi services more room to operate and reclaim 
lost market share. Because Uber’s only competitive advantage to date is raising lots of money, plenty of 
competitors stand ready to take its place in California and other markets. 

Uber’s Market Share Is Falling… 

As noted in our original article, Uber’s market share of the U.S. rideshare market is in decline. The firm held 
approximately 82% of the U.S. rideshare market at the beginning of 2017 and has fallen to 70% in July 2020. 
While still the market leader, Uber’s growth at all costs approach, without any market share gains, leaves 
investors, ultimately, holding the bag for management’s poor capital allocation.  

On the food delivery side, market share has largely stagnated, except for the recent acquisition of Postmates. 
Data analytics firm Second Measure estimated Uber Eats held 22% of the U.S. food delivery market in 2018. In 
July 2020, Uber Eats’ market share was estimated at 23%. Direct competitor DoorDash increased its market 
share from 19% to 46% over the same time. Figure 1 illustrates the market share gains/losses by the main U.S. 
food delivery services since 2018. 

Figure 1: U.S. Food Delivery Market Share: 2018 – July 2020 
 

 

Sources: New Constructs, LLC, and Second Measure 

… As It Incurs Massive Losses 

Uber has grown revenue by 34% compounded annually since 2017 with little regard for generating profits. Uber’s 
core earnings1 have fallen from -$4.1 billion in 2017 to -$4.8 billion over the trailing-twelve-months (TTM). 

Core earnings remove unusual gains and expenses included in GAAP net income. To get the full picture of 
Uber’s operations and hold management accountable for capital allocation, we also analyze balance sheets to 
calculate an accurate ROIC and economic earnings. 

Some notable adjustments to UBER’s balance sheet include: 

• Added $2.6 billion in accumulated asset write-downs 

 

1 Our core earnings are a superior measure of profits, as demonstrated in Core Earnings: New Data & Evidence a paper by professors at 
Harvard Business School (HBS) & MIT Sloan. The paper empirically shows that our data is superior to “Operating Income After Depreciation” 
and “Income Before Special Items” from Compustat, owned by S&P Global (SPGI). 
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• Added $1 billion in operating leases 

• Added $644 million in accumulated other comprehensive loss 

After all adjustments, we find that Uber’s economic earnings have fallen from -$4.6 billion in 2017 to -$6.3 billion 
TTM, per Figure 2. 

Figure 2: Uber’s Core & Economic Earnings: 2017 - TTM 
 

 

Sources: New Constructs, LLC, and company filings 

Uber’s ability to raise money is, indeed, an important skill because the firm has a history of significant free cash 
flow (FCF) burn that is unlikely to change anytime soon. Over the past two years, the firm has burned a 
cumulative $23.3 billion (42% of market cap) in FCF. What’s worse, the firm’s annual FCF burn is accelerating. 
Uber burned $9.7 billion in FCF in 2018 and $13.7 billion in 2019. At the end of 2Q20, Uber had $7.8 billion of 
cash and cash equivalents and short-term investments on its balance sheet.  At its TTM FCF burn rate of -$4 
billion, the firm has enough cash to operate for just over 23 months before running out or needing additional 
capital infusion. 

Negative Profitability Is the Norm in the Industry… 

Uber’s losses are well known, and, largely the norm in the rideshare and food delivery market, as evidenced by 
Figure 2. However, the firm’s profitability is getting worse. Uber’s NOPAT margin has fallen from -19% in 2018 to 
-33% TTM.  

Uber’s capital efficiency ranks below both GrubHub (GRUB) and Lyft and has worsened in recent years. The 
firm’s invested capital turns, a measure of balance sheet efficiency, fell from 0.7 in 2018 to 0.5 TTM. Lyft and 
GrubHub improved their respective invested capital turns over the same time.  

Negative and falling margins and declining invested capital turns drive Uber’s already negative return on 
invested capital (ROIC) even lower. Uber’s ROIC has fallen from -12% in 2018 to -16% TTM. See Figure 3.  

Figure 3: Uber’s Negative Profitability in Profitless Industry 
 

Company Ticker 
NOPAT 
Margin 

Invested 
Capital Turns 

Return on 
Invested Capital 

GrubHub, Inc. GRUB -5% 0.8 -4% 

Uber Technologies Inc. UBER -33% 0.5 -16% 

LYFT Inc. LYFT -52% 1.0 -49% 
 

Sources: New Constructs, LLC, and company filings 
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Economies of Scale Are Far Off 

The primary goal for a firm aggressively taking market share while losing money is to achieve economies of 
scale. In theory, Uber could cut expenses, such as R&D and sales & marketing, to become instantly profitable. 
However, due to the low barriers to entry, and numerous competitors operating with the same mindset, this 
scenario is increasingly unlikely.  

Unfortunately for Uber, the first firm to try to achieve profitability will likely lose market share to firm’s that 
continue providing the service below cost until the profitable firm’s market share erodes.  

Figure 4 shows Uber’s operating expenses as a percent of revenue rose from 73% in 2018 to 83% TTM. For all 
the talk about the firm’s revenue growth and large market share, its operating expenses are growing even faster. 
Since 2017, Uber’s operating expenses have grown 43% compounded annually as revenue has grown by only 
34% compounded annually. In other words, as Uber gets bigger, its business loses more money.  

Figure 4: Uber’s Operating Expenses as a Percent of Revenue Since 2017 
  

 
 

Sources: New Constructs, LLC and company filings. 

Take Rate on the Decline Again 

As noted in our original article, Uber’s take rate, the percentage of gross bookings it captures as revenue, was, 
and remains, in steady decline. Uber’s take rate reached 20.5% in 2Q20, compared to 22.2% in 1Q18. In other 
words, Uber is generating less revenue per booking as competition rises and drivers demand higher wages or 
additional incentives to join the platform.  

Uber’s declining take rates and falling market share showcase the key problem with the business: it has no real 
competitive advantage that will allow it to earn a profit. Uber can’t achieve profitability without squeezing drivers 
or customers, but if it squeezes either, it will lose market share. 

Instead, the firm is spending more money to attract riders and pay drivers and burning billions of dollars. 
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Figure 5: Uber’s Take Rate: Q1’18 – Q2’20 
  

 
 

Sources: New Constructs, LLC and company filings. 

Autonomous Driving Is No Solution, At Least Any Time Soon 

Self-driving cars are often presented as the silver bullet that will turn ridesharing platforms into profitable 
enterprises. However, as we’ve pointed out in recent reports on Tesla (TSLA), PACCAR Inc. (PCAR), and 
General Motors (GM), truly autonomous vehicles are many years away from being a viable solution.  

In the interim, vehicles will be equipped with differing levels of automation, all of which will require a driver to be 
present, even if they’re not operating the vehicle at all times. In this scenario, the driver costs, whether 
contractors or employees, aren’t going away.  

In any case, self-driving cars are not a panacea for profits for Uber. They will not lower costs. Instead, they shift 
the costs of paying drivers to renting or buying vehicles. If Uber cannot rely on its drivers’ cars, then the firm has 
to buy or rent its own cars. Renting cars would likely not be much cheaper, if at all, than paying drivers for their 
cars. Buying cars means high upfront capital costs plus ongoing maintenance and insurance costs. Either way, 
autonomously driven cars will not come cheap.  

Doing the Math: Valuation Implies More Market Share than Is Available 

With declining take rates, already negative profitability, and the first economic recession in Uber’s history, we 
think shares can fall much further. When we use our reverse discounted cash flow (DCF) model to analyze the 
expectations implied by the stock price, UBER appears significantly overvalued.  

To justify its current price of $30/share, Uber must immediately improve its pre-tax margin to 4% (compared to       
-33% TTM) which is similar to airlines prior to consolidation and grow revenue by 26% compounded annually for 
the next 10 years. See the math behind this reverse DCF scenario.  

In this scenario, Uber would earn nearly $57 billion in revenue in 2025 and $143 billion in 2029. At its TTM take 
rate, this scenario equates to ~$276 billion in gross bookings in 2025. For reference, Mordor Intelligence projects 
the total addressable market (TAM) for ridesharing will be $210 billion in 2025. Grand View Research projects 
the TAM for food delivery will be ~$64 billion in 2025, for a combined TAM of ~$273 billion.  

In other words, to justify its current stock price, Uber must capture over 100% of the projected 2025 rideshare 
and food delivery TAMs combined, per Figure 6. 
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Figure 6: Current Valuation Implies Bookings Will Surpass TAM in 2025 
  

 
 

Sources: New Constructs, LLC, company filings, Mordor Intelligence, and Grand View Research. 

Figure 7 compares the firm’s implied future bookings ($697 billion in 2029) in this scenario to its historical 
bookings, along with the expected TAM of ridesharing and food delivery in 2025. 

For reference, as of July 2020, Uber holds 70% of the U.S. rideshare market and ~31% of the U.S. food delivery 
market, which includes the recent acquisition of Postmates.  

Figure 7: Current Valuation Implies 101% Market Share in 2025 
  

 
 

Sources: New Constructs, LLC, company filings, Mordor Intelligence, and Grand View Research. 

For comparison, we compare the revenue implied by Uber’s stock price to the four largest airlines by passengers 
carried, per Figure 8. Uber’s current stock price implies its revenue ten years from now will be $143 billion, or just 
10% below the combined 2019 revenue of Delta (DAL), American (AAL), United (UAL), and Southwest (LUV) or 
$158 billion.  
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Figure 8: Current Valuation Implies Massive Revenue Growth  
 

 
 
 

Sources: New Constructs, LLC and company filings. 

Figure 9 compares the firm’s implied future NOPAT in this scenario to its historical NOPAT. In any scenario 
worse than this one, UBER holds significant downside risk, as we’ll show. 

Figure 9: Current Valuation Implies Huge Improvement in Profitability  
 

 
 
 

Sources: New Constructs, LLC and company filings. 

Significant Downside Even in an Optimistic Scenario 

Even if we assume Uber can achieve a 6% pre-tax margin (greater than pre-consolidation airlines) and grow 
revenue by 16% compounded annually (in line with longer-term consensus estimates through 2025) for the next 
decade, the stock is worth only $18/share today – a 40% downside to the current stock price. See the math 
behind this reverse DCF scenario.  

Figure 10 compares the firm’s implied future NOPAT in this scenario to its historical NOPAT.  
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Figure 10: Uber Has Large Downside Risk: DCF Valuation Scenario  
  

 
 

Sources: New Constructs, LLC and company filings. 

Each of the above scenarios also assumes UBER is able to grow revenue, NOPAT and FCF without increasing 
working capital or fixed assets. This assumption is highly unlikely but allows us to create best-case scenarios 
that demonstrate how high expectations embedded in the current valuation are. For reference, UBER’s invested 
capital has increased by an average of $7.2 billion (51% of 2019 revenue) over the past two years. 

More Downside in a More Likely Scenario 

We can’t discount the stupid money risk of a company overpaying for an acquisition, but it’s hard to build a 
sound fundamental case for anyone to acquire Uber at its current valuation and operational status. 

We continue to believe the ceiling on Uber’s valuation is the amount of capital it took to build out its platform.  

Specifically, if Uber has raised ~$25 billion in capital, and it still has ~$8 billion in cash, then why wouldn't any 
other potential acquirer consider $17 billion as the maximum amount it would need to build out its own rideshare 
business? Furthermore, now that Uber and Lyft have proven the market, it would likely be even cheaper to build 
out a competing business, as evidenced by the numerous startups in the market. And, if an acquirer can build its 
own rideshare company for $17 billion or less, then why pay any more for Uber? 

The bottom line: it is hard to justify paying anything more than $17 billion for Uber, which represents a 69% 
downside to the current market cap. 

Catalyst: Market Can Remain Irrational, But These Events Could Send Shares Lower 

While Uber enjoys a reprieve in its legal battles in California, it is likely short-lived. The court simply extended the 
deadline for Uber to comply with AB-5 and required it to agree to multiple conditions in order for the stay to 
remain in place during the firm’s appeal. Should Uber fail to meet these conditions and the stay expires, shares 
could drop.  

Additionally, the above lawsuit is not the only one pressuring Uber’s business. San Francisco filed a lawsuit 
against DoorDash, which relies on a similar argument used against Uber and Lyft’s ride haling businesses under 
AB-5. Should San Francisco prevail, it could have negative implications for Uber Eats in San Francisco.  

Lastly, Uber and Lyft are pouring millions into convincing voters in California to pass Proposition 22, which would 
exempt the firms from AB-5. Should Prop 22 fail in November, it would permanently alter Uber’s business in 
California, and make it much easier to other states to impose similar laws.  

Apart from legal issues, any earnings disappointment could send shares lower, as the firm’s path to profitably 
remains in question.   
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What Noise Traders Miss With UBER 

These days, fewer investors pay attention to fundamentals and the red flags buried in financial filings. Instead, 
due to the proliferation of noise traders, the focus tends toward technical trading tends while high-quality 
fundamental research is overlooked. Here’s a quick summary for noise traders when analyzing UBER: 

• Core and economic earnings remain highly negative 
• Market share is declining in rideshare and stagnant (excluding acquisitions) in food delivery 
• Valuation implies Uber will own over 100% of the rideshare and food delivery TAM by 2025  

Executive Compensation Adds Additional Risk  

Unfortunately for investors, Uber’s executive compensation plan further enables value destruction and provides 
little accountability to actual profits. Executives are eligible for annual cash bonuses and equity incentives that 
consist of performance- and time-based restricted stock units. 

The annual cash bonuses are measured against (1) key financial metrics, such as gross bookings, adjusted net 
revenue, and adjusted EBITDA, (2) strategic priorities, which include “executing constructive M&A opportunities” 
and moving Uber’s big bets, and (3) company-wide objectives such as increasing monthly active customers, 
improving safety and transparency, global expansion, and adjusted EBITDA.  

Performance RSUs are earned over a 3-year performance period. In 2019, performance RSUs were tied to gross 
bookings, core platform contribution, adjusted EBITDA, and diversity & inclusion.  

Uber’s compensation plan reminds us of the misaligned incentives that led to the blowup of Valeant (VRX). Like 
Valeant’s plan, Uber’s compensation plan uses adjusted, “Non-GAAP” measures and focuses on top-line growth 
and M&A goals that incentivize excessive risk-taking with no accountability to the true fundamentals of the 
business.  

Without significant changes to its executive compensation, Uber is incentivized to boost top-line growth numbers 
with no attention to prudent capital stewardship. We’d recommend the firm’s compensation committee tie pay to 
improving ROIC, which is directly correlated with creating shareholder value. 

Insider Trading and Short Interest  

Over the past three months, insiders have purchased 16 thousand shares and sold 457 thousand shares sold for 
a net effect of 442 thousand shares sold. These sales represent less than 1% of shares outstanding. 

There are currently 49.6 million shares sold short, which equates to 3% of shares outstanding and two days to 
cover. The number of shares sold short has declined by 9% since last month.  

Critical Details Found in Financial Filings by Our Robo-Analyst Technology 

As investors focus more on fundamental research, research automation technology is needed to analyze all the 
critical financial details in financial filings as shown in the Harvard Business School and MIT Sloan paper, "Core 
Earnings: New Data and Evidence”.  

Below are specifics on the adjustments we make based on Robo-Analyst findings in Uber’s 10-Q and 10-K: 

Income Statement: we made $3.3 billion of adjustments, with a net effect of removing $1.8 billion in non-
operating expenses (3% of revenue). You can see all the adjustments made to Uber’s income statement here.  

Balance Sheet: we made $7.2 billion of adjustments to calculate invested capital with a net decrease of $1.9 
billion. One of the most notable adjustments was $2 billion in deferred tax assets. This adjustment represented 
8% of reported net assets. You can see all the adjustments made to Uber’s balance sheet here. 

Valuation: we made $11.8 billion of adjustments with a net effect of decreasing shareholder value by $11.8 
billion. There were no adjustments that increased shareholder value. Apart from total debt, the most notable 
adjustment to shareholder value was $971 million in minority interests. This adjustment represents 2% of Uber’s 
market cap. See all adjustments to Uber’s valuation here. 

Unattractive Funds That Hold UBER 

The following funds receive our Unattractive-or-worse rating and allocate significantly to Uber. 

1. Morgan Stanley Growth Portfolio (MSEQX) – 4.8% allocation and Very Unattractive rating 
2. Morgan Stanley Insight Fight (MCRTX) – 4.8% allocation and Very Unattractive rating 

http://blog.newconstructs.com/
https://www.newconstructs.com/danger-zone-rise-of-the-noise-traders/
https://www.newconstructs.com/danger-zone-incentivizing-executives-with-adjusted-ebitda/
https://www.newconstructs.com/misaligned-incentives-led-valeant-disaster-go-unaddressed/
https://www.newconstructs.com/roic-paradigm-linking-corporate-performance-valuation/
https://www.newconstructs.com/harvard-publishes-case-study-on-our-robo-analyst-technology/
https://www.newconstructs.com/iss-buying-eva-dimensions-signals-more-focus-on-fundamental-research/
https://www.newconstructs.com/danger-zone-fund-managers-that-dont-analyze-details-in-10-ks/
https://www.newconstructs.com/evidence-on-the-superiority-of-our-earnings-data/
https://www.newconstructs.com/evidence-on-the-superiority-of-our-earnings-data/
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3. Morgan Stanley Global Opportunity Portfolio (MGGPX) – 4.8% allocation and Unattractive rating 
4. Transamerica Capital Growth (TCPWX) – 4.5% allocation and Very Unattractive rating 
5. Professionally Managed Hodges Fund (HDPMX) – 4.5% allocation and Unattractive rating 
6. First Trust U.S. Equity Opportunities ETF (FPX) – 3.7% allocation and Unattractive rating 
7. Cavanal Hill World Energy Fund (AAWEX) – 3.0% allocation and Unattractive rating 

This article originally published on August 24, 2020.  

Disclosure: David Trainer, Kyle Guske II, and Matt Shuler receive no compensation to write about any specific 
stock, sector, style, or theme. 

Follow us on Twitter, Facebook, LinkedIn, and StockTwits for real-time alerts on all our research.  
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Footnotes adjustments matter. We are the ONLY source. 

We provide ratings, models, reports & screeners on U.S. 3,000 stocks, 700 ETFs and 7,000 mutual funds. 

HBS & MIT Sloan research reveals that: 

• Markets are inefficiently assessing earnings because no one reads the footnotes. 

• Corporate managers hide gains/losses in footnotes to manage earnings. 

• Our technology brings the material footnotes data to market for the first time ever. 

Combining human expertise with NLP/ML/AI technologies (featured by Harvard Business School), we shine a 
light in the dark corners (e.g. footnotes) of hundreds of thousands of financial filings to unearth critical details.  

The HBS & MIT Sloan paper, Core Earnings: New Data and Evidence, shows how our superior data drives 
uniquely comprehensive and independent debt and equity research. 

This paper compares our analytics on a mega cap company to other major providers. The Appendix details 
exactly how we stack up. 

Learn more. 

Quotes from HBS & MIT Sloan professors on our research: 

Get better research: 

 “…the NC dataset provides a novel opportunity to study the properties of non-operating items disclosed in 10-
Ks, and to examine the extent to which the market impounds their implications.” – page 20 

Pick better stocks: 

“Trading strategies that exploit cross-sectional differences in firms’ transitory earnings produce abnormal returns 
of 7-to-10% per year.” – Abstract 

Avoid losses from using other firms’ data: 
“…many of the income-statement-relevant quantitative disclosures collected by NC do not appear to be easily 
identifiable in Compustat…” – page 14 

Build better models: 

“Core Earnings [calculated using New Constructs’ novel dataset] provides predictive power for various measures 
of one-year-ahead performance…that is incremental to their current-period counterparts.” – page 4 

Exploit market inefficiencies: 

“These results … suggest that the adjustments made by analysts and Compustat to better capture core earnings 
are incomplete. Moreover, the non-core items identified by NC produce a measure of core earnings that is 
incremental to alternative measures of operating performance in predicting an array of future income 
measures.”  – page 26 

Fulfill fiduciary duties: 

“An appropriate measure of accounting performance for purposes of forecasting future performance requires 
detailed analysis of all quantitative performance disclosures detailed in the annual report, including those 
reported only in the footnotes and in the MD&A.” – page 33-34 

http://blog.newconstructs.com/
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=3467814
https://www.newconstructs.com/harvard-publishes-case-study-on-our-robo-analyst-technology/
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=3467814
https://www.newconstructs.com/compare-our-data-roic-to-other-providers/
https://www.newconstructs.com/


   DILIGENCE PAYS 8/25/20 

 

Page 12 of 12 

 

DISCLOSURES  

New Constructs®, LLC (together with any subsidiaries and/or affiliates, “New Constructs”) is an independent organization with no management 
ties to the companies it covers.  None of the members of New Constructs’ management team or the management team of any New Constructs’ 
affiliate holds a seat on the Board of Directors of any of the companies New Constructs covers.  New Constructs does not perform any 
investment or merchant banking functions and does not operate a trading desk.   
New Constructs’ Stock Ownership Policy prevents any of its employees or managers from engaging in Insider Trading and restricts any trading 
whereby an employee may exploit inside information regarding our stock research.  In addition, employees and managers of the company are 
bound by a code of ethics that restricts them from purchasing or selling a security that they know or should have known was under consideration 
for inclusion in a New Constructs report nor may they purchase or sell a security for the first 15 days after New Constructs issues a report on 
that security. 

 

DISCLAIMERS  

The information and opinions presented in this report are provided to you for information purposes only and are not to be used or considered 
as an offer or solicitation of an offer to buy or sell securities or other financial instruments. New Constructs has not taken any steps to ensure 
that the securities referred to in this report are suitable for any particular investor and nothing in this report constitutes investment, legal, 
accounting or tax advice. This report includes general information that does not take into account your individual circumstance, financial 
situation or needs, nor does it represent a personal recommendation to you. The investments or services contained or referred to in this report 
may not be suitable for you and it is recommended that you consult an independent investment advisor if you are in doubt about any such 
investments or investment services. 
Information and opinions presented in this report have been obtained or derived from sources believed by New Constructs to be reliable, but 
New Constructs makes no representation as to their accuracy, authority, usefulness, reliability, timeliness or completeness. New Constructs 
accepts no liability for loss arising from the use of the information presented in this report, and New Constructs makes no warranty as to results 
that may be obtained from the information presented in this report. Past performance should not be taken as an indication or guarantee of 
future performance, and no representation or warranty, express or implied, is made regarding future performance. Information and opinions 
contained in this report reflect a judgment at its original date of publication by New Constructs and are subject to change without notice. New 
Constructs may have issued, and may in the future issue, other reports that are inconsistent with, and reach different conclusions from, the 
information presented in this report. Those reports reflect the different assumptions, views and analytical methods of the analysts who prepared 
them and New Constructs is under no obligation to insure that such other reports are brought to the attention of any recipient of this report.   
New Constructs’ reports are intended for distribution to its professional and institutional investor customers. Recipients who are not 
professionals or institutional investor customers of New Constructs should seek the advice of their independent financial advisor prior to making 
any investment decision or for any necessary explanation of its contents.   
This report is not directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident of or located in any 
locality, state, country or jurisdiction where such distribution, publication, availability or use would be contrary to law or regulation or which 
would be subject New Constructs to any registration or licensing requirement within such jurisdiction.  
This report may provide the addresses of websites. Except to the extent to which the report refers to New Constructs own website material, 
New Constructs has not reviewed the linked site and takes no responsibility for the content therein. Such address or hyperlink (including 
addresses or hyperlinks to New Constructs own website material) is provided solely for your convenience and the information and content of 
the linked site do not in any way form part of this report.  Accessing such websites or following such hyperlink through this report shall be at 
your own risk.  
All material in this report is the property of, and under copyright, of New Constructs. None of the contents, nor any copy of it, may be altered in 
any way, copied, or distributed or transmitted to any other party without the prior express written consent of New Constructs. All trademarks, 
service marks and logos used in this report are trademarks or service marks or registered trademarks or service marks of New Constructs. 
Copyright New Constructs, LLC 2003 through the present date. All rights reserved. 
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