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Important Disclosure Information is contained on the last page of this report.   
The recipient of this report is directed to read these disclosures. 

 

Compass’ IPO Valuation Is Off the Map 
Check out this week’s Danger Zone interview with Chuck Jaffe of Money Life. 

Our IPO research aims to provide investors with more reliable fundamental research to evaluate upcoming IPOs. 

At the midpoint ($9.7 billion) of its expected IPO price range, Compass’ (COMP) valuation implies it will disrupt 
the real estate business and generate 2x the revenue of the current largest U.S. brokerage, Realogy. Currently, 
the company looks more like a traditional brokerage with flashy marketing, whose only advantage is a virtually 
unlimited ability to burn cash. At the expected IPO valuation, the stock earns our Unattractive rating and is this 
week’s Danger Zone pick. SoftBank needs this IPO more than investors do.  

 

 

Compass fails to generate any profits, and with minimal ability to cut costs (and remain competitive), it’s hard to 
make a straight-faced argument that the firm can justify a ~$10 billion valuation given its: 

• “technological advances” are already standard in other real estate businesses 
• competition has greater scale and is much more profitable 
• valuation implies Compass will generate 2x the revenue of the current largest U.S. brokerage, Realogy, 

while significantly improving margins (achievements that rarely occur simultaneously) 

Is Compass Really a Tech Firm?  

Compass advertises its business as an “integrated software platform that helps agents operate with the 
sophisticated capabilities of a modern technology company…” based on these offerings:  

• customer relationship management platform, driven by AI 
• client prospecting recommendations, driven by AI 
• marketing center to create digital ads, videos, listing presentations, newsletters and more 
• virtual tours 
• home valuation analysis, powered by AI 
• digital ad campaigns and email marketing 

Clearly, these “technologies” are not unique. They’re offered at many other firms. For instance, Keller Williams 
provides agents with its cloud-based Command, an AI driven platform that helps agents automate tasks and 
drive insights from Keller Williams’ existing consumer and sales data. Realogy (RLGY) offers agents the Realogy 
Productivity Hub, which provides CRM, transaction management, lead management, marketing, and more. Many 
other firms regularly use AI and data analytics to value and purchase homes to flip for quick profits.  

As one New York real estate executive told Marker “they’re [Compass] a disruptor by capital, not 
innovation….They’re a brokerage that doesn’t offer anything different; they’re just better at selling an idea.” 

Paying for Market Share Isn’t Sustainable  
Without differentiated offerings, Compass’ success is largely due to access to large amounts of capital from 
SoftBank that allows it to burn more cash than its competitors. And, the firm has used this capital to buy, not 
earn, market share.  

For example, as reported in The Wall Street Journal, Compass used generous incentives to attract agents, such 
as taking no cut of commissions on an agent’s first eight deals and fronting money for staging and cosmetic 
work. These practices can produce quick market share wins, but they are not sustainable. As one agent put it, 
“how are you going to turn a profit if you’ve given them (agents) almost all of their commission?” 

Not surprisingly, Compass’ business practices haven’t led to any profits yet. 

 

 

Learn more about the best fundamental research 

https://www.newconstructs.com/category/ipo-research/
http://www.newconstructs.com
https://www.newconstructs.com/wp-content/uploads/2021/03/210329-Danger-Zone-with-David-Trainer.mp3
http://moneylifeshow.com/
https://www.newconstructs.com/category/ipo-research/
https://www.newconstructs.com/its-official-we-offer-the-best-fundamental-data-in-the-world/
https://www.newconstructs.com/stock-rating-methodology/
https://www.newconstructs.com/category/danger-zone/
https://marker.medium.com/how-compass-became-the-bane-of-real-estate-dc3738641b57
https://www.wsj.com/articles/compasss-free-spending-ways-capsize-real-estate-business-11556024400
https://marker.medium.com/how-compass-became-the-bane-of-real-estate-dc3738641b57
https://www.newconstructs.com/email-sign-up-best-fundamental-research/
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Can We Trust the Financials? 

Investors should take Compass’ reported financial results with a grain of salt because the firm’s management 
notes a material weakness in internal controls over financial reporting. Specifically, the firm disclosed that it: 

• “did not maintain formal accounting policies and procedures, and  
• did not design, document, and maintain controls related to substantially all of our business processes to 

achieve complete, accurate and timely financing accounting.  
• did not design and maintain effective controls over information technology, general controls or 

information systems and applications that are relevant to the preparation of the consolidated financial 
statements.” 

The SEC does not require Compass to have an independent auditor provide an opinion on internal controls until 
its second annual filing following its IPO, so we’re glad the firm chose to disclose this information. However, the 
firm notes that it:  

• “cannot assure the measures we have to date, and actions we may take in the future, will be sufficient to 
remediate the control deficiencies that led to our material weakness in our internal controls over financial 
reporting or that they will prevent or avoid potential future material weaknesses.”  

What else is there to say? The risk that the firm’s financials are fraudulent and/or misleading is material. 

Revenue Growth Is Disruptor-Like…And So Are Losses 

With a nearly two trillion-dollar total addressable market (existing U.S. home sales) and revenue growth of 56% 
year-over-year (YoY) in 2020, Compass fits the traditional tech-stock growth story. However, as with most recent 
IPOs, Compass loses lots of money. Core Earnings1 remain negative though they improved from -$411 million in 
2019 to -$253 million in 2020. 

The firm’s Core Earnings margin improved from -17% in 2019 to -7% in 2020 while its return on invested capital 
(ROIC) improved from -28% to -18% over the same time.  

Figure 1: Compass’ Revenue & Core Earnings: 2019-2020  
 

 
 

Sources: New Constructs, LLC and company filings 

Cost Structure Is Clearly Brokerage-Like 

Compass’ “technology” platform has not resulted in any cost savings that result in superior margins.  

 
1 Only Core Earnings enable investors to overcome the inaccuracies, omissions and biases in legacy fundamental data and research, as 
proven in Core Earnings: New Data & Evidence, a forthcoming paper in The Journal of Financial Economics written by professors at Harvard 
Business School (HBS) & MIT Sloan. 
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http://www.newconstructs.com
https://www.newconstructs.com/wp-content/uploads/2021/03/NewConstructs_Models_COMP_WeaknessInternalControl_2021-03-15.png
https://www.bloomberg.com/news/articles/2021-02-25/coinbase-files-to-go-public-on-nasdaq-via-direct-listing-klkv2v2d
https://www.newconstructs.com/education-core-earnings-earnings-distortion/
https://www.newconstructs.com/education-return-on-invested-capital/
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Per Figure 2, Compass’ gross margin (revenue minus commissions as percent of revenue) fell from 21% in 2018 
to 18% in 2020 and ranks below the largest brokerage in the industry, Realogy.  

eXp World Holdings (EXPI), a “cloud-based” brokerage (no offices, operates over the internet) had gross 
margins of 9% in 2020 and could be a better comparison for Compass’ future margins. eXp notes in its 10-K that 
it “offers agents and brokers a higher split of commissions generated from transactions than most traditional 
brokerages”, which negatively impacts its gross margin. As long as Compass is in the business of competing for 
agents, its gross margins will suffer relative to the competition. 

Without complimentary business lines, such as franchise fees or title services, Compass must bring on more 
agents to maintain its rapid revenue growth. To date, the primary way it has attracted more agents is through 
more lucrative commissions splits. It’s hard to see how the firm will improve its gross margin as long as it is trying 
to grow.   

Figure 2: Gross Margin: Compass vs. eXp and Realogy: 2018-2020 
 

 
 

Sources: New Constructs, LLC and company filings 
*Realogy’s gross margin calculated as a percentage of commission income, not total revenue, which includes service and franchise fees. 

Catch-22: Lose Money or Lose Market Share 

We think part of the reason SoftBank wants to sell Compass is that the company now finds itself in a catch-22:  

1. turn a profit (by cutting agent incentives) and lose market share  
Or 

2. grow market share and never turn a profit 

We do not believe the firm can continue to grow market share and achieve profitability. We think this business 
concept has run its course. There’s not a good argument for how the business improves from here. So, SoftBank 
is hoping to sell now at a higher price before the rest of the market catches on.  

Compass Lacks Scale Against Main Competition 

Compass notes in its S-1 that it is the largest “independent” (not owned by a larger brokerage group) real estate 
brokerage by gross transaction value (GTV) with ~4% of the U.S. home sale total addressable market (TAM)2. 
However, Realogy is the largest real estate brokerage group and holds ~15% of the U.S. home sale TAM while 
eXp holds ~2%.  

Measuring market share using GTV, which represents the total dollar value of homes sold, aids Compass’ 
growth story as GTV is directly impacted by average home sales price. With an average sale price over $1 

 
2 U.S. home sale TAM defined as two times (to account for the sell-side and buy-side of each transaction) the aggregate dollar value of U.S. 
existing home sales as reported by the National Association of Realtors (NAR) 
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million in 2020, Compass maintains a higher GTV with less transactions than a firm with a lower sales price but 
more transactions, such as eXp. For reference, eXp’s average sales price was just over $302,000. 

If, instead of GTV, we look at total transactions, we see that eXp closed nearly 239,000 transactions in 2020 
compared to Compass’ ~145,000. Realogy group closed more than 1.4 million transactions between its franchise 
and brokerage businesses in 2020. Going forward, Compass may find it more difficult to grow GTV at such a 
rapid pace without even faster growth in total transactions as it expands beyond its initial and unusually higher 
priced markets of New York, Los Angeles, the Hamptons, or San Francisco.  

Market share calculations aside, Compass also generates less revenue than Realogy and employs less agents 
than both Realogy and eXp. Most importantly, Realogy generates a return on invested capital (ROIC) that is 
significantly higher than Compass. However, investors have clearly bought into Compass’ (and eXp’s) “tech-
story”, as Compass’ valuation is nearly 6x higher than Realogy. Figure 3 illustrates the excessive optimism 
baked into its valuation. 

Figure 3: Compass vs. Realogy – Disconnect in Scale vs. Valuation 
 

 
Compass Realogy eXp Realty 

Revenue ($mm) $3,721  $6,221  $1,798 

Agents 19,000+ 320,000+ 41,000+ 

Closed Transactions 144,784 1,424,081 238,981 

Market Share* ~4% ~15% ~2% 

ROIC -18% 6% n/a*** 

Market Cap ($b) $9.7**  $1.7  $6.7 
 

Sources: New Constructs, LLC and company filings 
*Market share calculated as transaction volume (reported by Real Trends) divided by two times (to account for the sell-side and buy-side of 
each transaction) the aggregate dollar value of U.S. existing home sales reported by NAR. 
**Based on midpoint of IPO price range 
***eXp is not under coverage so we have not calculated its ROIC.  

Profitability Lags Non-Traditional Peers Too 

Competition doesn’t stop with just Realogy either, as Compass competes with the likes of Keller Williams, 
Re/Max, Berkshire Hathaway HomeServices, the rest of the estimated 86,000 brokerages and internet centric 
firms such as eXp World Holdings, Redfin (RDFN), Zillow Group (ZG), and another Softbank-backed competitor 
Opendoor (OPEN).  

Per Figure 4, Compass’ net operating profit after-tax (NOPAT) margin ranks below each of its main competitors. 
Its invested capital turns, a measure of balance sheet efficiency, are much higher than all three in the group, 
which is noteworthy. However, capital efficiency is not enough to offset poor operational efficiency, as Compass’ 
ROIC ranks last among its competition.  

Negative profitability and limited room to cut expenses means, barring an unforeseen change in its business 
model, Compass is unlikely to best peers.  

Figure 4: Fundamental Profitability Metrics: Compass vs. Competitors: TTM 
 

Company  Ticker NOPAT Margin IC Turns ROIC 

Realogy Holdings  RLGY 7% 0.9 6% 

Redfin Corp RDFN 1% 2.3 3% 

Zillow Group, Inc. ZG 1% 0.9 1% 

Compass, Inc COMP -6% 2.9 -18% 
 

Sources: New Constructs, LLC and company filings 

Appraising Compass’ Valuation 

To start, Compass’ economic book value, or no growth value, is -$15/share, which further illustrates the 
excessive optimism baked into its expected IPO valuation. 

http://www.newconstructs.com
https://www.newconstructs.com/education-return-on-invested-capital/
https://www1.realtrends.com/rankings/real-trends-500-by-volume-2021
https://www.prweb.com/releases/uss_1_000_largest_brokerages_continue_to_increase_their_market_share/prweb17120522.htm
https://www.newconstructs.com/education-net-operating-profit/
https://www.newconstructs.com/invested-capital-turns/
https://www.newconstructs.com/education-economic-book-value/
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Our reverse discounted cash flow (DCF) model shows that COMP’s expected IPO valuation implies the company 
will triple its current market share and generate almost 2x the revenue of the current largest U.S. brokerage, 
Realogy. 

IPO Priced for Perfect Execution 

Investors looking to buy Compass at its expected IPO valuation are betting Compass is able to maintain double-
digit revenue growth while also improving margins (two things that rarely occur simultaneously).  

Specifically, to justify its expected IPO valuation, Compass must: 

• immediately improve its NOPAT margin to 5%, which is well above its current -6% and slightly below 
Realogy’s 7% margin, which benefits from higher margin franchise and title/services segments, and 

• grow revenue by 17% compounded annually for the next seven years, which is nearly double Realogy’s 
consensus estimate revenue CAGR from 2020-2022 (9%) 

See the math behind this reverse DCF scenario. In this scenario, Compass’ implied revenue in 2027 is $11.3 
billion, or nearly two times Realogy’s 2020 revenue. Its implied GTV would be $461 billion3, which equates to 
~12% of the 2020 U.S. home sale TAM4. For reference, Realogy, the largest U.S. brokerage group, held 15% of 
the home sale TAM in 2020. We think such a scenario is unlikely, given Compass’ limited ability to cut costs and 
grow market share at the same time. 

Figure 5 compares the firm’s historical revenue to its implied revenue in this scenario.  

Figure 5: Historical Revenue vs. DCF Implied Revenue 
 

 

Sources: New Constructs, LLC and company filings 

Compass’ market share in this scenario would remain below Realogy’s despite nearly double the revenue due to 
Realogy’s franchise operations. Franchises contribute to Realogy’s GTV, which increases its market share. 
However, the royalty fees franchises pay to Realogy as revenue are less than the revenue Realogy would 
generate from each home sale at one its company owned brokerages. Accordingly, Realogy is able to grow its 
market share as measured by GTV without a commensurate increase in its overall revenue.  

44% (Or More) Downside Risk if Compass Is Not Perfect 

If Compass’ disruptor “tech story” fails to fully materialize, the downside risk is huge.  

 
3
 Calculated by taking the implied revenue in 2027 and dividing by Compass’ 2020 revenue as a percent of 2020 GTV, which equaled 2.5%. 

4 Implied share of 2020 home sale TAM calculated by taking implied GTV divided by two times (to account for the sell-side and buy-side of 
each transaction) the aggregate dollar value of U.S. existing home sales as reported by NAR.  
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Let’s take a look at the impact of a slightly less optimistic scenario than above on the valuation of COMP. 
Specifically, if we assume Compass:  

• immediately improves its NOPAT margin to 4% (average between Zillow and Realogy) and 
• grows revenue by 10% compounded annually for the next decade, which is slightly above Realogy’s 

consensus estimate revenue CAGR from 2020-2022 (9%), then  

the stock is worth just $5.5 billion today – a 44% downside to the firm’s expected IPO valuation. See the math 
behind this reverse DCF scenario. In this scenario, Compass’ implied GTV would be $393 billion5, which equates 
to ~10% of the 2020 U.S. home sale TAM. In other words, even if Compass’ can more than double its current 
market share, the stock’s value is well below the expected IPO valuation.  

Each of the above scenarios also assumes Compass is able to grow revenue, NOPAT, and FCF without 
increasing working capital or fixed assets. This assumption is highly unlikely but allows us to create best-case 
scenarios that demonstrate the expectations implied to justify its IPO valuation.  

Public Shareholders Have No Rights 

A risk of investing in Compass, as with many recent IPOs, is the fact that that the shares sold provide little to no 
voting power. 

Compass is going public with three separate share classes, each with different voting rights. Compass’ IPO 
listing is for Class A shares, with one vote per share. Class B shares provide no votes per share. Class C shares 
provide 20 votes per share and are held entirely by Chairman and Chief Executive Officer Robert Reffkin. Other 
notable Class A holders include Softbank’s Vision Fund and DG Urban-C, which hold ~35% and 9% of Class A 
shares, respectively.   

Compass notes that “the multi-class structure of our common stock will have the effect of concentrating voting 
power with Robert Reffkin…which will limit your ability to influence the outcome of matters submitted to our 
stockholders for approval…” After IPO, Robert Reffkin will hold 46% of the total voting power. Softbank’s Vision 
Fund and DG Urban-C will hold 19% and 5% of the voting power respectively.  

Non-GAAP EBITDA Overstates Profitability 

Unsurprisingly, Compass’ chosen non-GAAP metric, adjusted EBITDA, shows a much rosier picture of the firm’s 
operations than GAAP net income. Adjusted EBITDA allows management significant leeway in excluding 
material costs in its calculation. For example, Compass’ adjusted EBITDA calculation removes stock-based 
compensation expense, acquisition related expenses, and more.  

Compass’ adjusted EBITDA in 2020 removes $115 million (3% of revenue) in expenses including $43 million in 
stock-based compensation expense. After removing these items, Compass reports adjusted EBITDA of -$156 
million in 2020. Meanwhile, economic earnings, the true cash flows of the business, are much lower at -$298 
million.  

While Compass’ adjusted EBITDA follows the same trend in economic earnings over the past two years, 
investors need to be aware that there is always a risk that adjusted EBITDA could be used to manipulate 
earnings going forward.  

Critical Details Found in Financial Filings by Our Robo-Analyst Technology  

Fact: we provide superior fundamental data and earnings models – unrivaled in the world. 
Proof: Core Earnings: New Data and Evidence, forthcoming in The Journal of Financial Economics. 

Below are specifics on the adjustments we make based on Robo-Analyst findings in Compass’ S-1: 

Income Statement: we made $52 million of adjustments, with a net effect of removing $40 million in non-
operating expenses (1% of revenue). You can see all the adjustments made to Compass’ income statement 
here. 

 
5 Calculated by taking the implied revenue in 2030 and dividing by Compass’ 2020 revenue as a percent of 2020 GTV, which equaled 2.5%.  

http://www.newconstructs.com
https://www.newconstructs.com/wp-content/uploads/2021/03/NewConstructs_DCF_COMPvaluationScenario_2020-03-24.png
https://www.newconstructs.com/wp-content/uploads/2021/03/NewConstructs_DCF_COMPvaluationScenario_2020-03-24.png
https://www.newconstructs.com/danger-zone-incentivizing-executives-with-adjusted-ebitda/
https://www.newconstructs.com/education/education-close-the-loopholes/education-economic-earnings/
https://www.newconstructs.com/harvard-publishes-case-study-on-our-robo-analyst-technology/
https://www.newconstructs.com/its-official-we-offer-the-best-fundamental-data-in-the-world/
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=3467814
https://www.newconstructs.com/non-operating-expenses-hidden-in-operating-earnings/
https://www.newconstructs.com/non-operating-expenses-hidden-in-operating-earnings/
https://www.newconstructs.com/wp-content/uploads/2021/03/NewConstructs_Models_COMP_IncomeStatementAdjustments_2021-03-24.png
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Balance Sheet: we made $154 million of adjustments to calculate invested capital with a net increase of $78 
million. The most notable adjustment was $36 million in midyear acquisitions. This adjustment represented 3% of 
reported net assets. You can see all the adjustments made to Compass’ balance sheet here. 

Valuation: we made $1.5 billion of adjustments with a net effect of decreasing shareholder value by $1.5 billion. 
There were no adjustments that increased shareholder value. The largest adjustment to shareholder value was 
$1 billion in outstanding employee stock options. This adjustment represents 10% the midpoint of Compass’ IPO 
price range. See all adjustments to Compass’ valuation here. 

This article originally published on March 29, 2021. 

Disclosure: David Trainer, Kyle Guske II, and Matt Shuler receive no compensation to write about any specific 
stock, style, or theme.  

Follow us on Twitter, Facebook, LinkedIn, and StockTwits for real-time alerts on all our research.  

http://www.newconstructs.com
https://www.newconstructs.com/impact-of-midyear-acquisitions-on-invested-capital/
https://www.newconstructs.com/wp-content/uploads/2021/03/NewConstructs_Models_COMP_BalanceSheetAdjustments_2021-03-24.png
https://www.newconstructs.com/outstanding-employee-stock-options/
https://www.newconstructs.com/wp-content/uploads/2021/03/NewConstructs_Models_COMP_ValuationAdjustments_2021-03-24.png
https://www.newconstructs.com/compass-ipo-valuation-off-the-map/
https://twitter.com/NewConstructs
https://www.facebook.com/newconstructsllc/
https://www.linkedin.com/company/new-constructs
https://stocktwits.com/dtrainer_NewConstructs
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It’s Official: We Offer the Best Fundamental Data in the World 

Many firms claim their research is superior, but none of them can prove it with independent studies from highly-
respected institutions as we can. Three different papers from both the public and private sectors show: 

1. Legacy fundamental datasets suffer from significant inaccuracies, omissions and biases.  
2. Only our “novel database” enables investors to overcome these flaws and apply reliable fundamental 

data in their research. 
3. Our proprietary measures of Core Earnings and Earnings Distortion materially improve stock picking and 

forecasting of profits. 

Best Fundamental Data in the World 

Forthcoming in The Journal of Financial Economics, a top peer-reviewed journal, Core Earnings: New Data & 
Evidence proves our Robo-Analyst technology overcomes material shortcomings in legacy firms’ data collection 
processes to provide superior fundamental data, earnings models, and research. More details. 

Key quotes from the paper: 

• “[New Constructs’] Total Adjustments differs significantly from the items identified and excluded from 
Compustat’s adjusted earnings measures. For example… 50% to 70% of the variation in Total 
Adjustments is not explained by S&P Global’s (SPGI) Adjustments individually.” – pp. 14, 1st para. 

• “A final source of differences [between New Constructs’ and S&P Global’s data] is due to data collection 
oversights…we identified cases where Compustat did not collect information relating to firms’ income 
that is useful in assessing core earnings.” – pp. 16, 2nd para. 

Superior Models 

A top accounting firm features the superiority of our ROIC, NOPAT and Invested Capital research to Capital IQ & 
Bloomberg’s in Getting ROIC Right. See the Appendix for direct comparison details.  

Key quotes from the paper: 

• “…an accurate calculation of ROIC requires more diligence than often occurs in some of the common, 
off-the-shelf ROIC calculations. Only by scouring the footnotes and the MD&A [ as New Constructs 
does] can investors get an accurate calculation of ROIC.” – pp. 8, 5th para. 

• “The majority of the difference…comes from New Constructs’ machine learning approach, which 
leverages technology to calculate ROIC by applying accounting adjustments that may be buried deeply 
in the footnotes across thousands of companies.” – pp. 4, 2nd para. 

Superior Stock Ratings 

Robo-Analysts’ stock ratings outperform those from human analysts as shown in this paper from Indiana’s Kelley 
School of Business. Bloomberg features the paper here. 

Key quotes from the paper: 

• “the portfolios formed following the buy recommendations of Robo-Analysts earn abnormal returns that 
are statistically and economically significant.” – pp. 6, 3rd para. 

• “Our results ultimately suggest that Robo-Analysts are a valuable, alternative information intermediary to 
traditional sell-side analysts.” – pp. 20, 3rd para. 

Our mission is to provide the best fundamental analysis of public and private businesses in the world and make it 
affordable for all investors, not just Wall Street insiders. 

We believe every investor deserves to know the whole truth about the profitability and valuation of any company 
they consider for investment. More details on our cutting-edge technology and how we use it are here. 

http://www.newconstructs.com
https://www.newconstructs.com/evidence-on-the-superiority-of-our-earnings-data/
https://www.newconstructs.com/education-core-earnings-earnings-distortion/
https://www.newconstructs.com/earnings-distortion-score-methodology/
http://jfe.rochester.edu/
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=3467814
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=3467814
https://www.newconstructs.com/data/
https://www.newconstructs.com/education-core-earnings-earnings-distortion/
https://www.newconstructs.com/blog/
https://www.newconstructs.com/evidence-on-the-superiority-of-our-earnings-data/
https://www.newconstructs.com/getting-roic-right/
https://www.newconstructs.com/wp-content/uploads/2019/06/Getting-ROIC-Right.pdf
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=3514879
https://www.bloomberg.com/news/articles/2020-02-11/robot-analysts-outwit-humans-in-study-of-profit-from-stock-calls?sref=zw7RLDfe
https://www.youtube.com/watch?v=wRUr5w4zDVA
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DISCLOSURES  

New Constructs®, LLC (together with any subsidiaries and/or affiliates, “New Constructs”) is an independent organization with no management 
ties to the companies it covers. None of the members of New Constructs’ management team or the management team of any New Constructs’ 
affiliate holds a seat on the Board of Directors of any of the companies New Constructs covers. New Constructs does not perform any 
investment or merchant banking functions and does not operate a trading desk.  
New Constructs’ Stock Ownership Policy prevents any of its employees or managers from engaging in Insider Trading and restricts any trading 
whereby an employee may exploit inside information regarding our stock research. In addition, employees and managers of the company are 
bound by a code of ethics that restricts them from purchasing or selling a security that they know or should have known was under consideration 
for inclusion in a New Constructs report nor may they purchase or sell a security for the first two days after New Constructs issues a report on 
that security. 

 

DISCLAIMERS  

The information and opinions presented in this report are provided to you for information purposes only and are not to be used or considered 
as an offer or solicitation of an offer to buy or sell securities or other financial instruments. New Constructs has not taken any steps to ensure 
that the securities referred to in this report are suitable for any particular investor and nothing in this report constitutes investment, legal, 
accounting or tax advice. This report includes general information that does not take into account your individual circumstance, financial 
situation or needs, nor does it represent a personal recommendation to you. The investments or services contained or referred to in this report 
may not be suitable for you and it is recommended that you consult an independent investment advisor if you are in doubt about any such 
investments or investment services. 
Information and opinions presented in this report have been obtained or derived from sources believed by New Constructs to be reliable, but 
New Constructs makes no representation as to their accuracy, authority, usefulness, reliability, timeliness or completeness. New Constructs 
accepts no liability for loss arising from the use of the information presented in this report, and New Constructs makes no warranty as to results 
that may be obtained from the information presented in this report. Past performance should not be taken as an indication or guarantee of 
future performance, and no representation or warranty, express or implied, is made regarding future performance. Information and opinions 
contained in this report reflect a judgment at its original date of publication by New Constructs and are subject to change without notice. New 
Constructs may have issued, and may in the future issue, other reports that are inconsistent with, and reach different conclusions from, the 
information presented in this report. Those reports reflect the different assumptions, views and analytical methods of the analysts who prepared 
them and New Constructs is under no obligation to insure that such other reports are brought to the attention of any recipient of this report.  
New Constructs’ reports are intended for distribution to its professional and institutional investor customers. Recipients who are not 
professionals or institutional investor customers of New Constructs should seek the advice of their independent financial advisor prior to making 
any investment decision or for any necessary explanation of its contents.  
This report is not directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident of or located in any 
locality, state, country or jurisdiction where such distribution, publication, availability or use would be contrary to law or regulation or which 
would be subject New Constructs to any registration or licensing requirement within such jurisdiction.  
This report may provide the addresses of websites. Except to the extent to which the report refers to New Constructs own website material, 
New Constructs has not reviewed the linked site and takes no responsibility for the content therein. Such address or hyperlink (including 
addresses or hyperlinks to New Constructs own website material) is provided solely for your convenience and the information and content of 
the linked site do not in any way form part of this report. Accessing such websites or following such hyperlink through this report shall be at 
your own risk.  
All material in this report is the property of, and under copyright, of New Constructs. None of the contents, nor any copy of it, may be altered in 
any way, copied, or distributed or transmitted to any other party without the prior express written consent of New Constructs. All trademarks, 
service marks and logos used in this report are trademarks or service marks or registered trademarks or service marks of New Constructs. 
Copyright New Constructs, LLC 2003 through the present date. All rights reserved. 
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