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Important Disclosure Information is contained on the last page of this report.   
The recipient of this report is directed to read these disclosures. 

 

Gear Doesn’t Protect Margins 
As a personal protective equipment (PPE) manufacturer, this company saw a massive boost in both its top- and-
line during COVID. Since then, the company’s fundamentals have deteriorated dramatically. While multiple 
acquisitions have artificially boosted revenue, they only accelerate the destruction of shareholder value. Add in 
lagging market share and an Unattractive Credit Rating to boot, and Lakeland Industries (LAKE: $16/share) is 
this week’s Danger Zone. 

Lakeland Industries’ stock provides bad Risk/Reward based on: 

• declining profits amidst rising revenue, 
• value destroying acquisitions, 
• more profitable competitors, 
• large cash burn, and 
• a stock valuation that implies the company will grow profits to levels only seen during a global pandemic. 

Profits Declining Despite Revenue Growth 

Lakeland Industries’ revenue soared 47% year-over-year (YoY) in fiscal 2021 (Feb 2020 through Jan 2021) as it 
was able to take advantage of the peak demand for PPE driven by COVID. In fact, the company’s disposables 
segment sales nearly doubled from $53 million in fiscal 2020 to $104 million in fiscal 2021.  

Alongside soaring sales, Lakeland Industries benefited from higher prices, which drove the company’s net 
operating profit after-tax (NOPAT) to $32 million, the highest for the company in any year of our model (dates 
back to fiscal 1996).  

However, the business looks much different now. While the company has been able to increase revenue through 
acquisitions, its NOPAT has declined YoY in each of the past four years.  

Specifically, Lakeland Industries’ revenue rose from $159 million in fiscal 2021 to $167 in fiscal 2025, while its 
NOPAT fell from $32 million to less than $1 million over the same time. See Figure 1. 

Figure 1: Lakeland Industries’ Revenue and NOPAT: Fiscal 2021 – 2025 
 

 

Sources: New Constructs, LLC and company filings.     
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Acquisitions Boost Sales, But Destroy Shareholder Value 

Lakeland Industries’ revenue increased 34% YoY in fiscal 2025, which might have growth investors salivating. 
However, a deeper look into the source of revenue growth and how well it translates into profits will leave 
investors unsatisfied . Excluding acquisitions, Lakeland Industries’ organic revenue growth was just 7% YoY in 
fiscal 2025. In other words, without costly acquisitions, Lakeland Industries’ “high-growth” story is less appealing. 

A company can buy revenue via acquisitions, and if it does so at a bad price, it destroys shareholder value in the 
process. We’ve long highlighted the issues with overpaying for acquisitions, and since late 2023, Lakeland 
Industries has acquired: 

• Pacific Helmets NZ Limited for $6 million, 
• Jolly Scarpe S.p.A. and Jolly Scarpe Romania S.R.L. for $9 million, 
• Fire and rescue business of LHD Group Deutschland GmbH for $15 million, and 
• Veridian Limited for $26 million. 

Since fiscal 3Q24 (quarter end October 2023), right before the first acquisition, Lakeland Industries’ TTM 
revenue increased from $122 million to $167 million in the TTM ended fiscal 4Q25. However, the company’s 
NOPAT declined from $4.3 million to $0.2 million over the same time.  

Worse yet, the company’s return on invested capital (ROIC), which measures how much profit a company 
generates for every dollar invested into the business, has fallen from 3.5% in the TTM ended fiscal 3Q24 to 0.1% 
in the TTM ended fiscal 4Q25. See Figure 2. 

In other words, the acquisitions did more damage than good to the business. ROIC has been falling since fiscal 
2022, even as the top-line increased. 

Figure 2: Lakeland Industries’ ROIC: Fiscal 2021 – 2025 
 

 

Sources: New Constructs, LLC and company filings.     

Acquisitions Dilute Existing Investors and Increase Debt Burden 

Not only did the acquisitions sink the company’s ROIC, but they were also financed through debt, mainly the 
company’s revolving credit facility.  

After drawing down on its credit facility to pay for the acquisition, Lakeland Industries issued over 2 million 
shares in January 2025, which after expenses, raised $46 million for the company. This cash was used to pay 
down the company’s revolving credit facility, though not in its entirety. All told, these transactions:  

• increased shares outstanding from 7.4 million in fiscal 2024 to 9.5 million in fiscal 2025 
• increased total debt from $13 million in fiscal 2024 to $33 million in fiscal 2025 
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Meanwhile, cash and equivalents on the company’s balance sheet declined from $25 million in fiscal 2024 to $17 
million in fiscal 2025.  

With an increase in total debt and a decrease in cash on hand (more on that later), Lakeland Industries currently 
earns an Unattractive overall Credit Rating, with an Unattractive-or-worse rating in four of the five credit rating 
criteria. See Figure 3. 

Figure 3: Lakeland Industries’ Credit Rating Details 
 

 

Sources: New Constructs, LLC and company filings.     

Even After Acquisitions, Still a Small Player in the Fire Market 

Each of the businesses noted above manufacture firefighter protective equipment and showcase Lakeland 
Industries’ focus on growing its fire business. Lakeland Industries’ management believes firefighter safety 
equipment provides strong growth opportunities because it is: 

• highly fragmented, with only one competitor having more than 10% market share according to the 
company, 

• a higher-margin business, and 
• less subject to economic cycles as municipal budgets require annual spending and replenishment. 

To its credit, Lakeland Industries has grown it fire related revenue from $9 million (8% of revenue) in fiscal 2020 
to $63 million (38% of revenue) in fiscal 2025. The growth in the segment is driven by the acquisitions noted 
above.   

However, Lakeland Industries has a long way to go to become one of the major players in the fire services 
market. Based on the size of the firefighter PPE market in 2024, Lakeland Industries, with $67 million in fire 
related revenue in fiscal 2025, holds just 3% market share.  

The highly fragmented nature of the market, while certainly creating a growth opportunity, also means 
companies are in constant competition with one another. Serving municipal governments, with limited budgets, 
can also mean a race to the bottom when bidding for potential contracts. Both factors make it more difficult to 
improve margins while also growing the business. Unfortunately for investors, Lakeland Industries’ stock price 
already embeds expectations for both margin improvement and huge revenue growth, as we’ll show below.  

Already Lagging Competitors 

Lakeland Industries’ biggest competition comes from larger companies that have more financial resources to 
spend on product innovations and technological advancements. More specifically, many possess a more 
comprehensive PPE lineup and/or other business segments that generate significant cash flows. This cash is an 
advantage and can be reinvested to enhance or scale competing PPE products and make it that much more 
difficult for a smaller player, like Lakeland Industries, to complete. The company specifically notes in its 10-K, 
that the barriers to entry in the disposable and reusable garments and glove market are relatively low. 

Some of the largest competitors include:  

https://www.newconstructs.com/category/danger-zone/
https://www.newconstructs.com/credit-rating-methodology/
https://irp.cdn-website.com/a7dc590e/files/uploaded/LAKE_Investor_Presentation_-_April_2025_FINAL.pdf
https://www.stellarmr.com/report/Firefighter-Personal-Protective-Equipment--PPE--Market/680
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• Dupont De Nemours (DD) 
• Ansell (ANSLY)  
• MSA Safety (MSA) 
• 3M (MMM). 

It’s worth noting that other large firms have recently exited the PPE business. Kimberly-Clark (KMB) sold its PPE 
business to Ansell in 2024, while Honeywell (HON) reached an agreement to sell its PPE business to Protective 
Industrial Products (owned by private equity firm Odyssey Investment Partners), with the deal expected to close 
in the first half of 2025. Companies tend not to exit businesses when they are good. 

Lakeland Industries also faces competition from more specialized manufacturers including Bullard, Fire-Dex, 
Seyntex, Iturri Group, and Lion Protects.  

In other words, taking share while improving margins will remain a challenge moving forward in such a 
competitive industry. Over the TTM, the company already has the lowest NOPAT margin and ROIC out of its 
publicly traded peers. See Figure 4. 

The company’s NOPAT margin fell from 20% in fiscal 2021 to 0% in fiscal 2025, while its invested capital turns 
fell from 1.7 to 1.0 over the same time. Falling NOPAT margins and invested capital turns drive Lakeland 
Industries’ ROIC from 33% in fiscal 2021 to 0% in fiscal 2025. 

Figure 4: Lakeland Industries’ Profitability Vs. Peers: TTM 
 

Company Ticker NOPAT Margin IC Turns ROIC 

MSA Safety MSA 16% 0.9 14% 

3M Company MMM 17% 0.8 14% 

Dupont De Nemours DD 12% 0.2 3% 

Lakeland Industries LAKE 0% 1.0 0% 
 

Sources: New Constructs, LLC and company filings.   

Lack Of Scale 

Lakeland Industries has built a name in the global PPE market, with operations, including manufacturing and 
distribution, around the globe, but it remains a small player in a large market. Most of the segments within the 
broader PPE industry are highly fragmented, with no one single company that dominates in all segments.  

Overall, Lakeland Industries fiscal 2025 revenue accounts for just 0.2% market share in the global PPE market. 

For comparison, 3M’s PPE business accounts for 3.8% and MSA Safety accounts for 2.1% of the global PPE 
market. 

Cash Burn Is Getting Worse 

Lakeland Industries generated an all-time high (dating back to fiscal 1996) free cash flow (FCF) of $26 million in 
fiscal 2021. However, recent years have seen record lows.  

Lakeland Industries’ FCF has been negative on an annual basis over each of the last three fiscal years. From 
fiscal 2021 through fiscal 2025, Lakeland Industries has burned through a cumulative $64 million (36% of 
enterprise value) in FCF excluding acquisitions. See Figure 5. 
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Figure 5: Lakeland Industries’ Free Cash Flow: Fiscal 2021 – Fiscal 2025 
 

 

Sources: New Constructs, LLC and company filings.   

Nearing Zombie Status 

Lakeland Industries doesn’t qualify as a Zombie Stock because it has a positive interest coverage ratio. 
However, the company is burning cash at a Zombie Stock-like rate. The company can only support its fiscal 
2025 FCF burn for less than three months from January 2025, based on its cash on hand at the end of fiscal 
2025.  

It could only support its 2-year average FCF burn for five months from the end of January 2025.  

Without a large turnaround in the business, additional share issuances or capital raises could be necessary. 

Weak Internal Controls Are Another Big Red Flag 

Even after we adjust the company’s numbers to get the truth about its profits, we don’t know if we can trust the 
financials because the company’s auditor identified a material weakness in internal control over financial 
reporting in fiscal 2025.  

Specifically, the weakness in internal controls related to Lakeland Industries’ “controls over the completeness 
and accuracy of the company’s foreign reporting packages which are the basis preparation of our consolidated 
financial statements”. 

The company’s management is enacting multiple solutions to remediate the weakness in internal control, 
including the implementation of an enterprise resource planning (ERP) system, establishing a technology 
committee, and migrating substantially all of the company’s operations to a common accounting system and 
utilizing a common chart of accounts.  

Management has not completed and tested all of these remediation efforts to determine if the weakness in 
internal controls has in fact been remediated.  

Investors should be wary of this disclosure, because weaknesses in internal controls increase the risk that the 
company’s financials are fraudulent and/or misleading. 

Risk of Manufacturing in China Is Growing 

The majority of Lakeland Industries’ products are manufactured in Vietnam and China, which could spell trouble 
as the ongoing tariff/trade war continues.  

Lakeland Industries discloses in its fiscal 2025 10K that it has operations in 16 foreign countries, and that the 
risks of doing business in foreign countries “could affect our ability to manufacture or sell our products, obtain 
products from foreign suppliers, or control the costs of our products.”  
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The good news for the company is that 60% of its sales in fiscal 2025 were in geographies outside the U.S. 
However, that leaves potentially 40% of sales caught up in the ongoing trade war, which could have material 
consequences for global manufacturers like Lakeland Industries.  

Don’t Fall for the Non-GAAP Metrics Either 

Lakeland Industries’ preferred metrics are misleading, especially in the last three fiscal years. From fiscal 2023 to 
fiscal 2025 the company’s Adjusted EBITDA improved from $10 million to $15 million, while its GAAP net income 
fell from $2 million to -$18 million. Over the same time, the company’s economic earnings, the true cash flows of 
the business, fell from $0 million to -$11 million.  

It is a big red flag when the company’s preferred non-GAAP metric is rising while its economic earnings and 
GAAP net income are both declining. 

Figure 6: Lakeland Industries’ GAAP Net Income vs. Economic Earnings vs. Adjusted EBITDA 
 

 

Sources: New Constructs, LLC and company filings.     

Valuation Implies Lakeland Industries Will Grow Twice as Fast as the Industry 

Below, we use our reverse discounted cash flow (DCF) model to analyze the future cash flow expectations 
baked into Lakeland Industries’ stock price. Lakeland Industries’ stock is priced as if it will more than double its 
record high revenue and grow profits to levels only seen during a global pandemic. We also present an 
additional DCF scenario to highlight the downside risk in the stock if Lakeland Industries fails to achieve these 
overly optimistic expectations. 

To justify its current price of $16/share, our model shows Lakeland Industries would have to: 

• improve its NOPAT margin to 3.4% (equal to the 10-year average prior to COVID and above Lakeland 
Industries’ 0.1% fiscal 2025 and 1.9% fiscal 2024 NOPAT margin) and 

• grow revenue by 10% compounded annually (2x projected PPE industry growth through 2033 and 2x 
projected firefighter PPE industry growth through 2032) for the next decade.  

In this scenario, Lakeland Industries would generate $434 million in revenue in fiscal 2033, which is 2.6x the 
company’s all-time high revenue from fiscal 2025. The company would also grow revenue faster than its organic 
revenue growth rate in fiscal 2025.  

This scenario also implies Lakeland Industries’ NOPAT grows 55% compounded annually over the next decade 
to reach $15 million in fiscal 2035, which would be the company’s second highest NOPAT (dating back to 1996) 
compared to $0.2 million NOPAT in fiscal 2025. Contact us for the math behind this reverse DCF scenario. 

For context, prior to COVID (fiscal 2021) the highest NOPAT the company had achieved was $9 million in fiscal 
2016. In other words, in order to justify its current stock price, Lakeland needs to grow profits to levels only 
achieved during a global pandemic.  
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44%+ Downside If Revenue Grows at Projected Industry Growth Rate 

If we instead assume Lakeland Industries: 

• immediately improves NOPAT margin to 3% (still above Lakeland Industries’ 0.1% fiscal 2025 and 1.9% 
fiscal 2024 NOPAT margin) and 

• grows revenue by 5% (projected industry growth) compounded annually each year through fiscal 2035, 
then 

the stock would be worth $9/share today – a 44% downside to the current price. Contact us for the math behind 
this reverse DCF scenario. 

In this scenario, Lakeland Industries would grow revenue to $272 million in fiscal 2035, which would be 1.6x the 
company’s fiscal 2025 revenue. This scenario also implies Lakeland Industries grows NOPAT 47% compounded 
annually over the next decade to the company’s fourth highest NOPAT in its history.  

Figure 7 compares Lakeland Industries’ implied future NOPAT in these scenarios to its historical NOPAT. 

Figure 7: Lakeland Industries’ Historical and Implied NOPAT: DCF Valuation Scenarios 
 

 
 

Sources: New Constructs, LLC and company filings. 

Stock Is Not Worth $1 

Each of the above scenarios assumes Lakeland Industries grows revenue, NOPAT and FCF while invested 
capital grows just 1% compounded annually. This assumption is highly unlikely but allows us to create best-case 
scenarios that highlight the unrealistically high expectations embedded in the current valuation.  

For reference, Lakeland Industries’ invested capital grew 18% and 10% compounded annually in the last five 
and ten years, respectively. If we assume Lakeland Industries’ invested capital increases at a similar rate in the 
DCF scenarios above, the downside risk is even larger. 

Given that the performance required to justify its current price looks overly optimistic, we dig deeper to see if 
Lakeland Industries is worth buying at any price. The answer is no. 

The company has $33 million in total debt and only $9 million excess cash. Lakeland Industries has an economic 
book value, or no-growth value, of -$2/share. In other words, we do not think equity investors will ever see $1 
of economic earnings under normal operations, which means the stock would be worth $0 today. 

 

https://www.newconstructs.com/category/danger-zone/
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Stupid Money Risk is the Best Hope  

Often the largest risk to any bear thesis is what we call “stupid money risk”, which means an acquirer comes in 
and buys Lakeland Industries at the current, or higher, share price despite the stock being overvalued. Given our 
analysis above, the only plausible justification for LAKE trading at its current price is the expectation that another 
firm will buy it.  

However, we think potential acquirers would need a significant discount from current prices to consider acquiring 
Lakeland Industries.  

Stranger things have happened than firms being acquired at unnecessarily high premiums to their intrinsic value. 
Below, we quantify how high the acquisition hopes priced into the stock are. 

Walking Through the Acquisition Math 

First, investors need to know that Lakeland has $33 million (21% of market cap) in total debt that makes it more 
expensive than the accounting numbers would initially suggest. 

After adjusting for all liabilities, we can model multiple purchase price scenarios. For this analysis, we chose 
MSA Safety as a potential acquirer of Lakeland, given its existing presence in the firefighting equipment market. 
While we chose MSA Safety, analysts can use just about any company to do the same analysis. The key 
variables are the weighted average cost of capital (WACC) and ROIC for assessing different hurdle rates for a 
deal to create value. 

Even in the most optimistic of acquisition scenarios, Lakeland is worth less than its current share price if MSA 
Safety cares about shareholder value.  

Figures 8 and 9 show what we think MSA Safety should pay for Lakeland Indsustries to ensure it does not 
destroy shareholder value. There are limits on how much MSA Safety should pay for Lakeland Industries to earn 
a proper return, given the NOPAT or free cash flows being acquired.  

Each implied price is based on a ‘goal ROIC’ assuming different levels of revenue growth. In the first scenario, 
we use 5% revenue growth in each year through fiscal 2030, or the projected industry growth rate. In the second 
scenario, we use 10% revenue growth in each year through fiscal 2030, or two times the projected industry 
growth rate. We use the higher estimates in scenario two to illustrate a best-case scenario where we assume 
Lakeland Industries could grow organic revenue faster while being integrated within MSA Safety’s existing larger 
business. 

We optimistically assume Lakeland Industries achieves a 4% NOPAT margin, which is above its pre COVID 10-
year average of 3.4%.  

We also optimistically assume that MSA Safety can grow Lakeland Industries’ revenue and NOPAT without 
spending any working capital or fixed assets beyond the original purchase price.  

Figure 8: Implied Acquisition Prices for Value-Neutral Deal – Scenario 1 
 

To Earn 8% ROIC on Acquisition  

Revenue Growth Scenario LAKE’s Implied Stock Value % Discount to Current Price 

5% CAGR for 5 years $9 42% 

10% CAGR for 5 years $13  23% 
 

Sources: New Constructs, LLC and company filings 

Figure 8 shows the implied values for Lakeland Industries assuming MSA Safety wants to achieve an ROIC on 
the acquisition that equals its WACC of 8%. This scenario represents the minimum level of performance required 
not to destroy value. Even if Lakeland Industries can grow revenue by 10% compounded annually for five years 
and achieve a 4% NOPAT margin, the company would still be worth less than the current share price. However, 
it’s worth noting that any deal that only achieves an 8% ROIC would not be accretive, as the return on the deal 
would equal MSA Safety’s WACC. 
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Figure 9: Implied Acquisition Prices to Create Value – Scenario 2 
 

To Earn 14% ROIC on Acquisition 

Revenue Growth Scenario LAKE’s Implied Stock Value % Discount to Current Price 

5% CAGR for 5 years $4 77% 

10% CAGR for 5 years $5 67% 
 

Sources: New Constructs, LLC and company filings 

Figure 9 shows the implied values for Lakeland Industries assuming MSA Safety wants to achieve an ROIC on 
the acquisition that equals 14%, its current ROIC. Acquisitions completed at these prices would be accretive to 
MSA Safety’s shareholders. Even in this best-case growth scenario, the implied value is far below Lakeland 
Industries’ current price. Without significant increases over the margin and/or revenue growth assumed in this 
scenario, an acquisition of Lakeland Industries at its current price is value neutral at best and destroys significant 
shareholder value at worst. 

Earnings Misses Could Send Shares Falling 

Lakeland Industries has missed earnings estimates in each of the past five quarters, and 7 of the past 10 
quarters. Doing so again, especially after acquiring numerous businesses and revenue sources could send 
shares even lower.  

Furthermore, additional clarity on tariffs, particularly that negatively impact products from China and Vietnam, 
could have an adverse impact on the company’s business, and therefore its stock price.  

What Noise Traders Miss with LAKE 

These days, fewer investors pay attention to fundamentals and the red flags buried in financial filings. Instead, 
due to the proliferation of noise traders, the focus tends toward technical trading trends while high-quality 
fundamental research is overlooked. Here’s a quick summary for noise traders when analyzing Lakeland 
Industries: 

• it is running out of cash, 
• intense competition that has greater resources,  
• already lagging market share in its key markets,  
• valuation that implies profits reach global pandemic levels.  

Executive Compensation Plan is Not Creating Shareholder Value – Though it Should Be 

Lakeland Industries’ executives receive both short-term cash incentives and long-term equity awards. The short-
term incentives are tied to revenue growth, EBITDA margin, and free cash flow margin goals. 

Long-term equity awards are tied to revenue growth, EBITDA margin, and return on invested capital. Despite 
using ROIC as an incentive to long-term awards, management still undertook the value destructive acquisitions 
noted above, likely because revenue growth and EBITDA margin are more heavily weighted when determining 
bonuses.  

Using revenue growth and EBITDA margin diminishes the positive impact of including ROIC in compensation 
plans. Putting more emphasis on ROIC would ensure that executives’ interests are more aligned with 
shareholders’ interests as there is a strong correlation between improving ROIC and increasing shareholder 
value.  

Despite including ROIC in its executive compensation plan, Lakeland Industries’ ROIC fell from 33% in fiscal 
2021 to 0% in fiscal 2025. 

Insider Trading and Short Interest Trends 

Over the past 12 months, insiders have bought ~163,000 shares and have sold ~21,000 shares for a net effect 
of ~142,000 shares purchased. 

There are currently 162,000 shares sold short, which equates to 2% of shares outstanding and around two days 
to cover.  

https://www.newconstructs.com/category/danger-zone/
https://www.newconstructs.com/danger-zone-rise-of-the-noise-traders/
https://www.newconstructs.com/roic-paradigm-linking-corporate-performance-valuation/
https://www.newconstructs.com/roic-paradigm-linking-corporate-performance-valuation/
https://www.nasdaq.com/market-activity/stocks/lake/insider-activity
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Unattractive Funds That Hold LAKE 

There are no funds that receive our Unattractive-or-worse rating and allocate significantly to LAKE. 

This article was originally published on April 28, 2025. 

Disclosure: David Trainer, Kyle Guske II, and Hakan Salt receive no compensation to write about any specific 
stock, sector, style, or theme. 

Questions on this report or others? Join our online community and connect with us directly. 
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It’s Official: We Deliver the Best Fundamental Data in the World 

Many firms claim their research is superior, but none of them can prove it with independent studies from highly-
respected institutions as we can. Three different papers from both the public and private sectors show: 

1. The stock market is missing footnotes – and only we have that critical data. 
2. Legacy fundamental datasets suffer from significant inaccuracies, omissions, and biases.  
3. Our proprietary drives novel alpha. Our measures of Core Earnings and Earnings Distortion materially 

improve stock picking and forecasting of profits. 

Best Fundamental Data in the World 

In The Journal of Financial Economics, a top peer-reviewed journal, Core Earnings: New Data & 
Evidence proves our Robo-Analyst technology overcomes material shortcomings in legacy firms’ data collection 
processes to provide superior fundamental data, earnings models, and research. More details. 

Key quotes from the paper: 

• “[New Constructs’] Total Adjustments differs significantly from the items identified and excluded from 
Compustat’s adjusted earnings measures. For example… 50% to 70% of the variation in Total 
Adjustments is not explained by S&P Global’s (SPGI) Adjustments individually.” – pp. 14, 1st para. 

• “A final source of differences [between New Constructs’ and S&P Global’s data] is due to data collection 
oversights…we identified cases where Compustat did not collect information relating to firms’ income 
that is useful in assessing core earnings.” – pp. 16, 2nd para. 

Superior Models 

Ernst & Young features the superiority of our ROIC, NOPAT and Invested Capital research to Capital IQ & 
Bloomberg’s in Getting ROIC Right. See the Appendix for direct comparison details.  

Key quotes from the paper: 

• “…an accurate calculation of ROIC requires more diligence than often occurs in some of the common, 
off-the-shelf ROIC calculations. Only by scouring the footnotes and the MD&A [ as New Constructs 
does] can investors get an accurate calculation of ROIC.” – pp. 8, 5th para. 

• “The majority of the difference…comes from New Constructs’ machine learning approach, which 
leverages technology to calculate ROIC by applying accounting adjustments that may be buried deeply 
in the footnotes across thousands of companies.” – pp. 4, 2nd para. 

Superior Stock Ratings 

Robo-Analysts’ stock ratings outperform those from human analysts as shown in this paper from Harvard 
Business School. Bloomberg features the paper here. 

Key quotes from the paper: 

• “the portfolios formed following the buy recommendations of Robo-Analysts earn abnormal returns that 
are statistically and economically significant.” – pp. 6, 3rd para. 

• “Our results ultimately suggest that Robo-Analysts are a valuable, alternative information intermediary to 
traditional sell-side analysts.” – pp. 20, 3rd para. 

Our mission is to provide the best fundamental analysis of public and private businesses in the world and make it 
affordable for all investors, not just Wall Street insiders. 

We believe every investor deserves to know the whole truth about the profitability and valuation of any company 
they consider for investment. More details on our cutting-edge technology and how we use it are here. 

https://www.newconstructs.com/category/danger-zone/
https://www.newconstructs.com/education-core-earnings-earnings-distortion/
https://www.newconstructs.com/earnings-distortion-score-methodology/
http://jfe.rochester.edu/
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=3467814
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=3467814
https://www.newconstructs.com/data/
https://www.newconstructs.com/education-core-earnings-earnings-distortion/
https://www.newconstructs.com/blog/
https://www.newconstructs.com/evidence-on-the-superiority-of-our-earnings-data/
https://www.newconstructs.com/getting-roic-right/
https://www.newconstructs.com/wp-content/uploads/2019/06/Getting-ROIC-Right.pdf
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=3514879
https://www.bloomberg.com/news/articles/2020-02-11/robot-analysts-outwit-humans-in-study-of-profit-from-stock-calls?sref=zw7RLDfe
https://www.youtube.com/watch?v=wRUr5w4zDVA
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DISCLOSURES  

New Constructs®, LLC (together with any subsidiaries and/or affiliates, “New Constructs”) is an independent organization with no management 
ties to the companies it covers. None of the members of New Constructs’ management team or the management team of any New Constructs’ 
affiliate holds a seat on the Board of Directors of any of the companies New Constructs covers. New Constructs does not perform any 
investment or merchant banking functions and does not operate a trading desk.  
New Constructs’ Stock Ownership Policy prevents any of its employees or managers from engaging in Insider Trading and restricts any trading 
whereby an employee may exploit inside information regarding our stock research. In addition, employees and managers of the company are 
bound by a code of ethics that restricts them from purchasing or selling a security that they know or should have known was under consideration 
for inclusion in a New Constructs report nor may they purchase or sell a security for the first two days after New Constructs issues a report on 
that security. 

 

DISCLAIMERS  

The information and opinions presented in this report are provided to you for information purposes only and are not to be used or considered 
as an offer or solicitation of an offer to buy or sell securities or other financial instruments. New Constructs has not taken any steps to ensure 
that the securities referred to in this report are suitable for any particular investor and nothing in this report constitutes investment, legal, 
accounting or tax advice. This report includes general information that does not take into account your individual circumstance, financial 
situation or needs, nor does it represent a personal recommendation to you. The investments or services contained or referred to in this report 
may not be suitable for you and it is recommended that you consult an independent investment advisor if you are in doubt about any such 
investments or investment services. 
Information and opinions presented in this report have been obtained or derived from sources believed by New Constructs to be reliable, but 
New Constructs makes no representation as to their accuracy, authority, usefulness, reliability, timeliness or completeness. New Constructs 
accepts no liability for loss arising from the use of the information presented in this report, and New Constructs makes no warranty as to results 
that may be obtained from the information presented in this report. Past performance should not be taken as an indication or guarantee of 
future performance, and no representation or warranty, express or implied, is made regarding future performance. Information and opinions 
contained in this report reflect a judgment at its original date of publication by New Constructs and are subject to change without notice. New 
Constructs may have issued, and may in the future issue, other reports that are inconsistent with, and reach different conclusions from, the 
information presented in this report. Those reports reflect the different assumptions, views and analytical methods of the analysts who prepared 
them and New Constructs is under no obligation to insure that such other reports are brought to the attention of any recipient of this report.  
New Constructs’ reports are intended for distribution to its professional and institutional investor customers. Recipients who are not 
professionals or institutional investor customers of New Constructs should seek the advice of their independent financial advisor prior to making 
any investment decision or for any necessary explanation of its contents.  
This report is not directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident of or located in any 
locality, state, country or jurisdiction where such distribution, publication, availability or use would be contrary to law or regulation or which 
would be subject New Constructs to any registration or licensing requirement within such jurisdiction.  
This report may provide the addresses of websites. Except to the extent to which the report refers to New Constructs own website material, 
New Constructs has not reviewed the linked site and takes no responsibility for the content therein. Such address or hyperlink (including 
addresses or hyperlinks to New Constructs own website material) is provided solely for your convenience and the information and content of 
the linked site do not in any way form part of this report. Accessing such websites or following such hyperlink through this report shall be at 
your own risk.  
All material in this report is the property of, and under copyright, of New Constructs. None of the contents, nor any copy of it, may be altered in 
any way, copied, or distributed or transmitted to any other party without the prior express written consent of New Constructs. All trademarks, 
service marks and logos used in this report are trademarks or service marks or registered trademarks or service marks of New Constructs. 
Copyright New Constructs, LLC 2003 through the present date. All rights reserved. 
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